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Home is where the

BENJAMIN MOORE

show is

The International Home Show has plenty to offer condo owners
Metro takes a look at some of this year’s exhibitors
DUNCAN
MCALLISTER
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There’s a new marketing
trend underway that uses
scents when staging and
decorating
condominiums and homes for sale.
A professional per-

fumer by trade, Tracy
Pepe has been scenting
for about 20 years.
“From
department
stores to retail to even
homeowners, when you
think of how large the
home scenting category
is, with candles and
Febreze and plug-ins, it’s

$3 billion.”
Scents have been used
as a sales tool for some
time. Pepe explains that,
“They started off in the
Las Vegas area with hotels
and casinos and showrooms. It’s still new in a
lot of ways, but it’s a lot
more common than peoROBIN SIEGERMAN

ple really think.”
The Scent Design Solution will be at the Home
Show to demonstrate how
scent can produce powerful and memorable environments in your home.
“I will work from the
premise of scent design,
so I actually help design
space and I work with the
colours, I work with the
textures, I work with the
moods, because with certain smells we know how
to create an environment
that’s comfortable,” says
Pepe.
A lighting revolution
As a result of recent government legislation, all
incandescent light bulbs
will become obsolete by
CONTRIBUTED

See all the latest fall colour trends for your
home at this year’s International Home Show.

2012.
Unfortunately for the
newer, efficient technology, the quality of light
tends to be harsh and
cold.
Manufacturers are responding to the need with
innovative new lighting
products and have been
introducing some exciting
new alternatives to the
market.
At Robin Siegerman’s
exhibit, you will be able
to compare and discuss

Home experts
Robin Siegerman is
a registered interior
designer.

In this kitchen reno, Robin Siegerman speciﬁcally customized
the colour of these orange lacquer cabinets for her client.

The International Home
Show runs today through
Sunday at Toronto’s International Centre, 6900 Airport
Road.

the differences of new
products like ambient fluorescent lighting, Halogena, and ultra-efficient
LEDs.
A whole new way to use
grain
The Grain Farmers of Ontario will have an exhibit
featuring, believe it or
not, furniture made from
soy products.
The farmers will be
showing us how leftover
grains can be used as sustainable
material
for
couches, tables and cabinetry.
The Show features a
model home filled with
furniture and built-ins
made from a by-product
mixture of soy, wheat and
corn.

NAVIGATING THE PITFALLS OF PRIVATE SALES
LEGAL
MATTERS
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Q: I have
been attempting to sell my
house
privately and had an offer
on the property that was

conditional on the purchaser obtaining financing.
She had seven days to
waive (agree to) the condition in writing or the deal
was dead.
By the seventh day, I had
not heard from her so I assumed the transaction was
finished and I went about
finding another buyer.
Little did I know that the
initial buyer had tried to
contact me with the written
waiver and when she found

out I was entertaining
another buyer, she hired a
lawyer to write me a letter
stating that we had a ‘deal’
and I had better ‘govern myself accordingly’.
I am a little unsure of
how to proceed and wonder
if you could give some
advice?

A: The first thing you
should do is contact a
lawyer to explain the situation to them. On first

glance, it seems as though
you were correct in assuming that the transaction was at an end as the
buyer missed the written
notice period for a waiver.
However, this can be a
very complex situation
and you should not be
forging ahead without
some solid advice from either a lawyer, or a realtor.
I realize that an ever increasing number of vendors approach the sale of

their home without the
assistance of a realtor.
Many of them regret
this initial tactic because
what they are lacking is
the front line experience
and advocacy that a realtor can put forward on
your behalf in the case of
something going wrong.
Certainly, supported by
a real estate agent, you
would have understood
upfront that the deal was
good to go or dead.

Up against a lawyer’s
demand letter, you have
no choice but to engage
another lawyer on your
behalf.
They can give you guidance, which will hopefully
lead to a happy outcome
but this could have been
avoided entirely.
JEFFREY COWAN IS THE PRINCIPAL
OF COWAN LAW AND CAN BE
REACHED BY EMAIL AT
JEFF@COWANLAW.CA.

