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Prospective home buyer? 
Don’t miss these websites

It is a known fact that most 
people begin their search 
for homes online, and a 
number of internet servi-
ces have popped up offer-
ing real estate data for pro-
spective home buyers.

The popular site Buzz-
Buzzhomes.com was the 
first company to have a full 
online listing of all new 
residential construction 
across Canada. 

They’ve recently opened 
an office in New York City 
and aim to be North Amer-
ica’s largest online listing of 
new construction. 

BuzzBuzz is unique in 
that their information isn’t 
available on the MLS. They 
go directly to the builders 
to gather the data. Buzz-
Buzz president Matthew 
Slutsky says that in the 
United States, there’s great-
er access to resale listing in-
formation.

“There’s some fantas-
tic companies out there 
that create real estate por-
tals whether it’s Zillow or 
Trulia, and Canada’s never 
had something like that.”

In Canada, the Multiple 
Listing Service restricts 
the use of their data to li-
censed Realtors, so websites 
are somewhat limited as to 
what they can display to the 
public. 

The online community 
has been pressuring them 
to bend the rules to allow 
full online listings.

TheRedPin.com was one 
of Toronto’s first online, 
full-service realty broker-
ages. 

They broke new ground 
in Canada by offering full 
listings on their website 
and hiring their own real 
estate agents. TheRedPin 
CEO Shayan Hamidi hopes 
the MLS will go the way of 
the U.S. and make all the 
listing information avail-
able to the general public. 

“We actually joined the 

competition bureau in the 
last round, going to court 
with them to state our 
case.” 

He anticipates more play-
ers moving into the online 
brokerage space, “Because 
you get much better quality 
data as a broker. You have 
access to the actual data-
base of the MLS.”

The real estate website 
Zoocasa.com, affiliated with 
Rogers Communications, is 
a mash up of listing infor-
mation and Google map-
ping technology to show-
case homes across Canada 
in partnership with Can-

adian Realtors. 
They are seeking to be-

come a licensed real es-
tate brokerage in order to 
be able to display the full 
MLS listings on their site. 
Slutsky says that Zoocasa’s 
original goal was to create 
a non-broker listing of all 
resale homes. 

“I think they really tried 
hard and I think they must 
have just hit too many 
roadblocks in actually get-
ting quality information. 
The only way to do it is to 
actually tap into the MLS, 
and the only way to do that 
right now is be a broker.”

Online. BuzzBuzz, 

TheRedPin and Zoocasa 

offering services for 

house hunters

Legal Matters

Sale a ‘no go’
We are set to close 
the sale of our home 
tomorrow morning and 
our lawyer has called 
to let us know that the 
purchasers are backing 
out.  Their lawyer has 
indicated that they are 
not interested in buying 
our home.  What are our 
rights at this time?

Firstly, I would assume 
that your transaction was 
firm, meaning there were 
no conditions in favour of 
the purchasers still out-
standing. This means that 
the buyers are obliged to 
complete the transaction 
whether or not they 
“want” to.  

Contracts for the pur-
chase and sale of real es-
tate are one of the most 
ironclad types of agree-
ments in our common law 
system.  That being said, 
your purchasers have still 
expressed a clear interest 
in not purchasing your 
home.

This development is 
termed “anticipatory 
breach” and basically 
means that the purchas-
ers have cancelled the 
contract in advance of its 
completion. In this case, 
you as a vendor would 
be entitled to damages 
which would essentially 
put you in the same pos-
ition you would have 
been in had there been a 
completed transaction. 

So, if you have to rel-
ist the property and sell 
if for less, you can pur-
sue the purchasers for 
the difference you made 
on the new sale versus 
their purchase price — 
assuming you don’t get 
as much money on your 
second transaction. Any 
extra costs such as on-
going mortgage payments 
and additional legal costs 
would also be demand-
able.

However, the big ques-
tion is, at the end of the 
day, is there money avail-
able to satisfy these losses 
or are you just chasing 
your own tail. You need to 
sit down with your lawyer 
and have a lengthy discus-
sion about what you are 
going to do.
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